A Buku

MukpomapkeTuHr (Micromarketing)

Paszpensl: BusHec-3agayu

Loginom: Loginom Customer Segmentation

MUKPOMapKEeTUHI — 3TO CTpaTerus, B KOTOPOM MapKeTUHIOBbIE YCUANS COCPeOTOYEHbl Ha
O0YeHb HEBObLUMX FPYyMNNax KIMEHTOB, TaK HAa3blBaeMbIX MUKpPOCErMeHTax. B 3Tom ero otimumne
OT MacCOBOTO, CEFMEHTHOTO 1 HULLEBOTO, FAe LiefIeBO ayauToOpUen ABASIOTCS UM BCS
KAveHTCcKas 6a3a KoMMaHWW, UIN OCTAaTOYHO WMPOKME rpynnbl, POpMUpPYyeMble Ha OCHOBE

O6LU,VIX NMPU3HAKOB, TAKNX KaK MeCTO XNTeNbCTBa, COUManbHOE NOJIOXEHNE N T. 4.

MUKpOCEerMeHThbl A1 MUKpOMapKeTUHra GopMUpYOTCS Ha OCHOBE 60/1ee «IMYHbIX»
MPU3HAKOB, TaKMX KaK AOX0[, BO3PACT, UHTEHCUBHOCTb MOKYMNOK U T.A. [leNCTBUTENbHO, eC/in

MeCTO XNTeNnbCTBa UM coLuMasibHOE NMOJIOXKeHMe 3a KU3HEHHbIN LKA KANEHTa MEHAIOTCS

peaKo nam BoobLLe NMOCTOSIHHbI, TO, HAaNpUMep, yPOBEHb AOX0Aa MOXET U3MEHSATbCS

0OCTAaTO4YHO 4acTo.

BmecTe Cc M3MeHeHMeM goxoga nnu BO3pacCTa MEHAKTCA U I'IOTpe6I/ITe.I'IbCKVIe npegno4vteHus.

NmeHHO no3ToMy Moaenn NnoBeeHYeCKON aHaIMTUKK, OCHOBAHHbIE Ha MUKPOMapKeTUHre,

no3BONAKT NPON3BOANTDL 6onee TOYHYHO HaCTpOVIKy CTpaTernn Ha Tekyuwumne I'IOTpe6HOCTVI
KINEHTOB, a TaKXe rMObKo n CBOEBPEMeHHO pearmpoBaTb Ha X U3MeHeHUA, YTOObI npepnaratb

«HY>XHble TOBaPbl HYXHbIM /IIOASM B HY)XHOE BPEMS U B HYXXHOM MecTe».

Takum o6pa3om, nepexos 0T 06bIMHOTO MapKeTUHIa K MUKPOMapPKEeTUHIY CBOAMTCS He TONbKO
K YMEHbLIEHWIO pa3MepoB CErMeHTa 10 MUKPOYPOBHS, HO 1 MPaBUIbHOMY BbI6OpPY aTpUBYTOB,

3Ha4YeHNA KOTOPbIX AO/DKHbI 6bITb OOCTAaTOYHO nHAMBUAYaNbHbI ON18 KaXO0Tr0 K/IMEHTa.

OcHoBHasi npobsieMa MMKPOMApPKETUHTa 3aK/Il04aeTCs B BbICOKOW CTOMMOCTU BHeAPEHUS.
KoMmnaHuu, ncnonb3ytowine 3Ty ctpaTernto, 06bl4HO TpaTaT 60/iblle Ha OAHOTO LLeNeBOro
noTpebuTens, a HaCTPOlKa NepPCoOHaNU3MPOBaAHHbIX PEKNAMHbIX 06 bSIBAEHUI A1 HEHONbLIMX
rpynmn KAMEHTOB 06X0aMUTCA AOPOXKe, YeM co3aaHme 06 bABNEHNIN, OPUEHTUPOBAHHbIX Ha

MaCCOBYI0 aygUTOPUIO.

OCHOBHbIM UHCTPYMEHTOM MUKPOMapPKeTUHIa ABASETCS MUKPOCErMeHTaL s KIMEHTOB A/is
bopmMunpoBaHus LeneBbIX FPynn Ha YpOBHE MUKPOCErMeHTOB. [l /15 3TOro 06bIYHO

MCMoJib3yeTcs MalWnHHOe 0byYeHmne, a UMEHHO KaacTepmsaumns u knaccudukauus. PeweHne

QNS CerMeHTaLumM KNMeHTCKoM 6a3bl Loginom Customer Segmentation 4oCTynHO Ha OCHOBE

aHanuTnyeckon nnatdopmbl Loginom.
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