A Buku

MNoXXn3HeHHas LeHHOCTb K/INEeHTa
(Customer Lifetime Value)

CuHoHumbl: Customer lifetime value, CLV, CLTV, Lifetime customer value, LCV
Pa3pgensl: BusHec-3agavun

PeweHns: Loginom Customer Segmentation

B MapkeTuHre — oxmnpgaeMast yuctas npubbiib, KOTOpass MOXeT 6bITb MNOJlyYeHa B TeYeHne
BCEro LMKNa OTHOLWEHWI C KNMeHToM. Mogaenb oueHkn CLV MoXeT 6bITb pasiMyHOM No
CNIOXXHOCTU M TOYHOCTU — OT rpy60ii 3BPUCTUYECKON [0 NCMOJb30BaHMWA CIOXKHbIX METOAO0B

ﬂpOFHO3HOI\/’I AHaINTUKN.

I'Ipo6neMa oueHnBaHumsa CLV B TOM, 4TO KOHEYHas BpeMeHHaa TOYKa XN3HEHHOTO UKMKna
K/INE€HTa 3apaHee HeEN3BECTHA, NMO3TOMY €€ NMPOrHO3MpPYyHKT Ha OCHOBE Ha6}'HO,CI,aeMbIX B

HacTodlee BpeMa OeHEeXHbIX MOTOKOB OT K/IMEHTa.

MokasaTtenb CLV BNSETCS BaXXHOW KOHLenuueln 61M3Heca B TOM CMbIC/E, YTO OH NO6YyxaaeT
u1pMbl BbICTPpanBaTb AOITOCPOYHbIE OTHOLEHUS C KNMeHTOM. CLV npeacTaBnsieT cO60M OLLEHKY
BEPXHEro npegena 3aTpaTt Ha NPpUobpeTeHne HOBLIX KNIMEHTOB 1 MO3TOMY SIB/ISIETCS BaXKHbIM

3/1eMEHTOM B pacHeTe OKynaeMoCTn peKaMbl.

Lenbto oueHkn CLV aBnsieTcs onpegeneHne CTOMMOCTU Kaxaoro kaveHTa. lNpu atom CLV He
paBHa NPUOBBLINLHOCTY KIMEHTA (pa3HOCTU MeXdy AOXO4aMM U 3aTpaTaMu, CBSI3aHHbIMU C
OTHOLUEHUSIMU C K/IMEHTOM B TeYeHMe onpefeneHHoro nepuopga). MprbblibHOCTb OTHOCUTCS K
npolweawrmM nepmogaM OTHOLWEHWI C KAneHToM, a CLV — K 6yaywimnm. B To BpeMs Kak
KO/IMYeCTBEHHas OL,eHKa NPUObIIbHOCTN CBSI3aHa C OTYETHOCTbIO N 0606LeHNneM pe3ynbTaToB
[eATeNnbHOCTU B MPOLUIOM, KoNnyecTBeHHas oueHka CLV — 3To npexpe Bcero

NpoOrHo3npoBaHue.

Takum o6pasom, CLV MOXHO paccMaTpuBaTh KaK MPUBEAEHHYO CTOMMOCTb By Ay wmnx
[EHEXHbIX MOTOKOB OT K/IMEHTa 3a BPEMS €ro OTHOLEHWIA C KOMMNaHuel. [puBegeHHas
CTOMMOCTb NpeacTaBaseT coboi AUCKOHTUPOBAHHYO CYMMY 6Yyay WX AeHEXHbIX MOTOKOB:
KaXkablii 6y oy LN JEHEXHbIA NOTOK YMHOXAeTcsl Ha KO3PULNEHT, KOTOPbIA yYnTbIBAET

cnocob ONCKOHTUPOBAaHUA CTOMMOCTU AieHEr C TeHeHMeEM BpeEMEHN.

CLV — 3To BepxHUI npegen Toro, 4To pupma rotTosa 3anaatnTb, YTOObl YCTAHOBUTL OTHOLIEHUS
C HOBbIM K/IMEHTOM UMM YAEPXaTb CyLLecTBY oL ero. Eciv Mbl paccMaTprMBaeM OTHOLIEHUS C

KIMEeHTaMUN KaK aKTUB dDVIprI, CLv npencTtaBUT AEHEXHYH CTOMMOCTb 3TOIFO aKTUBa.

Korga npubbinb 1 Ko3dhdULUEHT yAepKaHMS MOCTOSIHHbI, MOXHO MCMOb30BaTh Cefy LYo

d)OpMyJ'Iy ansa pacyeTa CpoKa Cﬂy)K6bI OTHOLUIEHUN C KIMEHTOM:


https://wiki.loginom.ru/business-tasks.html
https://marketplace.loginom.ru/solutions/lcs/
https://wiki.loginom.ru/articles/forecast.html
https://loginom.ru/
https://wiki.loginom.ru/

MxRR
1+DR-RR,

CLV =

roe M (margin) — npubbinb oT kineHTa, RR (Retention Rate) — koadduruneHT yaepxaHus

(BeposaTHOCTb yxopaa knneHTa), DR (Discount Rate) — ko3adpduLMeHT AUCKOHTUPOBaHMS.
Mopgenb ncnonb3yeT TpU NPeanosioXeHuns:

e B C/y4yae, eCIM KNIMEHT He yIepXKMBaAETCs, OH TepseTca HaBceraa;
e nepBas NpubbIIbL OyAeT NonyyYeHa B KOHLe MepBOro Nepnoaa;
® 1CMoJib3yeTcss 6ECKOHEYHbIN FOPU3OHT NPU pacyeTe CTOMMOCTU BYAYLLUX AEHEXKHbIX

NMOTOKOB.

MNMoka3saTenb CLV ncnonb3lyeTcsi B OCHOBHOM B cpepax, OpMeHTUPOBAHHbLIX HA OTHOLUEHUS C
KAMeHTaMm — GaHKOBCKME U CTPAXOBbIe YCY U, TEIEKOMMYHMKALUK 1 60/bluas 4acTb CEKTOpa
B2B. Ho pa3nuyHble BapnaHTbl Mogeneit CLV MOryT MCNoNb30BaTbCa U B 6M3Hece,
OPUEHTUPOBAHHOM Ha OTAe/IbHble KOHTAKTbI C KIMEHTaMU (MOKYMKK B cynepMapKeTax,

Texobcny)XnBaHe aBTomMmobunel u T.4.).



